
federal acquisition regulation cheat sheet

Navigating the complex world of government contracting can feel like deciphering an ancient text. At its
core, the Federal Acquisition Regulation (FAR) is the governing body of rules and procedures for
acquiring goods and services for the U.S. federal government. For any business aspiring to or currently
engaged in federal procurement, understanding the FAR is not just beneficial; it's essential for success. This
comprehensive article serves as your ultimate Federal Acquisition Regulation cheat sheet, designed to
demystify its intricacies and provide actionable insights. We’ll break down key concepts, explore critical
parts of the FAR, and offer practical advice for contractors. Whether you’re a seasoned government
contractor or just starting, this resource will equip you with the knowledge to navigate federal acquisition
effectively, ensuring compliance and maximizing your opportunities.
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Understanding the Federal Acquisition Regulation (FAR)

The Federal Acquisition Regulation, often abbreviated as the FAR, is the cornerstone of government
contracting in the United States. It establishes uniform policies and procedures for the acquisition of supplies
and services by all executive agencies of the federal government. This comprehensive set of rules ensures
fairness, transparency, and efficiency in how taxpayer money is spent. For businesses looking to engage
with the government, a thorough understanding of the FAR is paramount. It dictates everything from
how solicitations are structured to how contracts are awarded and administered. Without a solid grasp of the
FAR, companies risk missteps that can lead to disqualification, contract termination, or even legal
repercussions. This Federal Acquisition Regulation cheat sheet aims to provide clarity on its fundamental
aspects.

The Purpose and Scope of the FAR

The primary purpose of the Federal Acquisition Regulation is to standardize and streamline the acquisition
process across the federal government. It aims to achieve best value for the government, promote full and
open competition, and ensure ethical conduct throughout the acquisition lifecycle. The scope of the FAR is
broad, covering all aspects of procuring goods and services, from initial planning and market research to
contract closeout. It includes detailed guidance on various contracting methods, contract types, cost
principles, and the use of various clauses and provisions. Understanding this scope is crucial for any entity
seeking to do business with the federal government. The FAR applies to all executive agencies, but certain
provisions may be supplemented or modified by agency-specific regulations, such as the Defense Federal
Acquisition Regulation Supplement (DFARS) for the Department of Defense.



Key Principles of Federal Acquisition

Federal acquisition is guided by several core principles designed to ensure responsible and effective use of
public funds. These principles are woven throughout the FAR and serve as the foundation for all
government contracting activities. Adherence to these principles is vital for both government contracting
officers and contractors. They foster a fair and competitive marketplace, ensuring that the government
receives the best possible value for its investments while supporting national objectives.

Promoting Full and Open Competition
One of the most fundamental principles of federal acquisition is the promotion of full and open competition.
This means that all responsible sources are given the opportunity to compete for government contracts.
Agencies are required to use competitive procedures unless a specific exception applies. This principle aims
to prevent favoritism, drive down costs, and encourage innovation by allowing a wide range of capable
businesses to participate. Understanding the nuances of competitive procedures is a key aspect of working
within the FAR framework.

Ensuring Best Value
The objective of federal acquisition is not always to select the lowest-priced offer, but rather the offer that
represents the "best value" to the government. Best value considers a combination of factors, including
price, technical approach, past performance, and socioeconomic program participation. Agencies are
empowered to make trade-offs between these factors to arrive at the most advantageous outcome for the
government. This requires contractors to present a holistic value proposition that goes beyond just price.

Fair and Equitable Treatment
The FAR mandates that all offerors be treated fairly and equitably throughout the acquisition process. This
includes providing clear and understandable solicitation documents, evaluating proposals consistently against
stated criteria, and making awards without prejudice. Any form of bias or discrimination is strictly
prohibited. Maintaining fairness is crucial for fostering trust and encouraging a robust contractor base.

Promoting Socioeconomic Goals
The federal government has established various socioeconomic goals that are integrated into the acquisition
process. These include supporting small businesses, disadvantaged businesses, veteran-owned businesses,
and women-owned businesses. The FAR outlines set-aside programs and other initiatives to ensure that
these businesses have opportunities to participate in federal contracting. Contractors must be aware of these



programs and how they may impact solicitations and contract awards.

Structure of the Federal Acquisition Regulation

The Federal Acquisition Regulation is a vast and complex document, organized into a logical structure to
make its extensive content accessible. Understanding this structure is the first step toward effectively
navigating its requirements. The FAR is divided into Chapters, Parts, Subparts, Sections, and Subsections,
each addressing specific aspects of the acquisition process. This hierarchical organization allows for detailed
exploration of various topics, from general policies to highly specific contract clauses.

Chapters: The FAR is divided into four main chapters, each covering a broad area of acquisition.

Parts: Within each chapter, there are Parts that focus on specific stages or types of acquisitions (e.g.,
contract types, cost principles).

Subparts: Parts are further broken down into Subparts, providing more focused guidance within a
particular topic.

Sections and Subsections: These are the most granular levels, containing the specific regulations,
policies, definitions, clauses, and provisions.

The numbering system is sequential and indicative of the content. For instance, Part 1 typically deals with
the Federal Acquisition Regulations System, while Part 52 contains solicitation provisions and contract
clauses. This systematic approach aids in locating relevant information quickly, making your Federal
Acquisition Regulation cheat sheet even more effective.

Navigating the FAR: Essential Parts for Contractors

For businesses involved in government contracting, certain Parts of the FAR are particularly critical. A
Federal Acquisition Regulation cheat sheet would be incomplete without highlighting these key areas.
These sections often dictate how bids are prepared, how contracts are structured, and how performance is
managed. Focusing on these essential Parts will provide a solid foundation for successful federal contracting.



Part 1: Federal Acquisition Regulations System
Part 1 of the FAR establishes the framework for the entire Federal Acquisition Regulation system. It
outlines the policies and procedures for the use and effectiveness of the FAR, including its issuance,
revision, and deviation. This Part provides an overview of the roles and responsibilities of various agencies
in the acquisition process, such as the Office of Federal Procurement Policy (OFPP) and the General
Services Administration (GSA). Understanding Part 1 is foundational for grasping how the FAR itself
operates and is maintained.

Part 2: Definitions of Words and Terms
Part 2 is dedicated to defining the essential words and terms used throughout the FAR. In the context of
government contracting, precise definitions are crucial. A term like "commercial item" or "best value" has
specific meanings within the FAR that may differ from common usage. Contractors must consult Part 2 to
ensure they understand the terminology used in solicitations and contracts, avoiding misinterpretations that
could jeopardize their proposals or performance. This section is a vital component of any Federal
Acquisition Regulation cheat sheet.

Part 12: Acquisition of Commercial Items
Part 12 is instrumental for contractors who supply commercial items and services. It prescribes policies and
procedures for the acquisition of these items, aiming to streamline the process and leverage commercial
practices. The FAR generally prefers the acquisition of commercial items when available, as it can lead to
more efficient and cost-effective procurement. Understanding the definitions and requirements in Part 12
is essential for companies whose offerings fall under this category, including how to price them and what
clauses will apply.

Part 15: Contracting by Negotiation
When the FAR requires or permits negotiation, Part 15 outlines the procedures. This Part is critical for
understanding how competitive proposals are solicited, evaluated, and negotiated. It covers key aspects like
the source selection process, proposal preparation guidelines, and the criteria used for evaluating offers. For
contractors, comprehending Part 15 is vital for crafting compelling proposals that align with the
government's requirements and evaluation factors.

Part 16: Types of Contracts
Part 16 delves into the various types of contracts that can be used in federal acquisition, such as fixed-price
contracts, cost-reimbursement contracts, and time-and-materials contracts. Each contract type has different



risk allocations and payment structures. Contractors must understand the implications of each type to select
the most appropriate contract for their business and to accurately price their proposals. This section of your
Federal Acquisition Regulation cheat sheet is key for financial planning and risk management.

Part 31: Contract Cost Principles and Procedures
For contractors seeking reimbursement for costs incurred, Part 31 is indispensable. It establishes the
principles and procedures for determining the allowability, allocability, and reasonableness of costs under
government contracts. This includes guidance on direct costs, indirect costs, labor costs, and overhead.
Proper understanding and application of Part 31 are crucial for accurate cost accounting and for supporting
contract financing and billing.

Part 42: Contract Administration
Part 42 addresses contract administration, which involves the management and oversight of contracts after
they have been awarded. This includes areas like contract financing, inspection of supplies and services,
contract modifications, and contractor performance evaluation. Effective contract administration ensures that
contracts are performed in accordance with their terms and conditions, and it plays a significant role in a
contractor's past performance record.

Part 52: Solicitation Provisions and Contract Clauses
Part 52 is arguably one of the most frequently referenced parts of the FAR for contractors. It contains the
standardized solicitation provisions and contract clauses that agencies must incorporate into solicitations and
contracts. These provisions and clauses address a wide range of requirements, from equal opportunity and
labor standards to intellectual property and termination. Contractors must carefully review these elements
in every solicitation to understand their rights and obligations.

Key Concepts and Terminology in the FAR

The Federal Acquisition Regulation is rich with specific terminology that carries significant weight in
government contracting. A robust Federal Acquisition Regulation cheat sheet would highlight these
critical concepts. Understanding these terms is not merely about vocabulary; it's about grasping the
underlying principles and requirements that govern federal procurement. Misinterpreting these terms can
lead to significant errors in proposals, contract performance, and compliance.



Contract Types and Their Implications
As touched upon in Part 16, contract types are fundamental. They define the allocation of risk between the
government and the contractor. For instance:

Firm-Fixed-Price (FFP): The contractor agrees to a fixed price for the delivered supplies or services.
Risk is primarily on the contractor.

Cost-Plus-Fixed-Fee (CPFF): The government reimburses the contractor for allowable costs plus a
fixed fee. Risk is shared.

Time and Materials (T&M): The government pays for direct labor hours at specified fixed hourly
rates and for the cost of materials at cost, plus applicable indirect costs and fees. Used for services
when a dollar limitation is placed on the contract.

The choice of contract type significantly impacts pricing, profit potential, and risk exposure for a contractor.

Small Business Considerations under the FAR
The FAR places a significant emphasis on ensuring opportunities for small businesses. Key concepts here
include:

Small Business Set-Asides: Solicitations are specifically reserved for small businesses, or specific size
standards within certain industries.

Subcontracting Plans: Large businesses awarded contracts above a certain dollar threshold are often
required to develop and comply with subcontracting plans that outline goals for awarding
subcontracts to small businesses.

Socioeconomic Certifications: Understanding the requirements for small disadvantaged business
(SDB), woman-owned small business (WOSB), service-disabled veteran-owned small business
(SDVOSB), and HUBZone certifications is crucial for accessing these opportunities.

A strong Federal Acquisition Regulation cheat sheet will often include a summary of these small business
programs.

Protests and Disputes within Federal Acquisition
The FAR provides established processes for handling protests and disputes that may arise during the
acquisition process or contract performance. Understanding these procedures is vital for contractors to



protect their interests.

Bid Protests: Offerors can protest the terms of a solicitation or a contract award. Protests can be filed
with the agency, the Government Accountability Office (GAO), or the Court of Federal Claims.

Contract Disputes Act (CDA): This act governs disputes that arise during the performance of a
contract. It outlines procedures for submitting claims to the contracting officer and for appealing
adverse decisions.

Knowing these avenues is part of being prepared and informed within the federal contracting landscape.

Staying Updated with FAR Changes

The Federal Acquisition Regulation is not static; it is a living document that undergoes revisions and
updates periodically. Staying informed about these changes is a critical responsibility for government
contractors. Failure to do so can lead to non-compliance with current requirements, impacting proposal
submissions and contract performance. Regulatory updates often reflect evolving government policies,
technological advancements, or lessons learned from past acquisitions.

Agencies publish proposed rule changes in the Federal Register for public comment. Final rules are also
published there before they become effective. Many government contracting resources, industry
associations, and even specialized legal firms provide alerts and summaries of these updates. A proactive
approach to monitoring these changes ensures that your Federal Acquisition Regulation cheat sheet
remains relevant and that your business practices are always in compliance with the latest regulations.

Tips for Effective FAR Compliance

Achieving and maintaining compliance with the Federal Acquisition Regulation requires a dedicated and
informed approach. Simply having a Federal Acquisition Regulation cheat sheet is a starting point, but
diligent application of the knowledge is key. Here are some tips to foster effective FAR compliance:

Invest in Training: Ensure your team, particularly those involved in business development, proposal
writing, and contract management, receives comprehensive training on the FAR and related
regulations.

Develop Robust Internal Policies and Procedures: Create internal documents that align with FAR



requirements for critical areas like proposal preparation, cost accounting, and ethical conduct.

Maintain Accurate Records: Keep meticulous records of all acquisition-related activities, including
communications, proposal documentation, cost data, and performance metrics.

Understand Solicitation Requirements Thoroughly: Before submitting a proposal, meticulously
review the solicitation, paying close attention to all FAR clauses and provisions, evaluation criteria,
and stated requirements.

Seek Expert Advice When Needed: Don't hesitate to consult with legal counsel or experienced
government contracting consultants for complex issues or when seeking clarification on specific FAR
requirements.

Stay Informed About Agency-Specific Supplements: Remember that agencies like the Department of
Defense (DFARS), NASA (NFS), and others have their own acquisition regulations that supplement
the FAR.

Conduct Regular Audits and Reviews: Periodically review your internal processes and contract
performance to identify any areas of potential non-compliance and to make necessary adjustments.

By integrating these practices, contractors can build a strong culture of compliance that supports long-term
success in the federal marketplace.

Leveraging Your Federal Acquisition Regulation Cheat Sheet

A Federal Acquisition Regulation cheat sheet is an invaluable tool, but its effectiveness depends on how it's
used. Think of it not just as a reference document, but as a guide to inform your strategic decisions and
daily operations. When preparing a proposal, consult your cheat sheet to ensure you've addressed all
relevant FAR clauses and provisions. During contract negotiations, refer to it for understanding standard
contract terms and your rights and obligations. When faced with a contractual issue, your cheat sheet can
provide quick access to the governing FAR parts for context and guidance.

Regularly updating your cheat sheet with new FAR changes and incorporating specific knowledge
relevant to your industry or the agencies you most frequently contract with will enhance its utility. It
should be a living document that evolves with your understanding and the regulatory landscape. By
consistently referencing and applying the information contained within your Federal Acquisition
Regulation cheat sheet, you can significantly improve your understanding and navigate the complexities of
government contracting with greater confidence and accuracy.



Conclusion: Mastering Federal Acquisition

The Federal Acquisition Regulation (FAR) is the bedrock of government contracting, and mastering its
principles is essential for any business seeking to serve the federal government. This comprehensive
Federal Acquisition Regulation cheat sheet has aimed to demystify its core components, from its
foundational principles and structure to critical parts and key terminology. By understanding the
importance of competition, best value, fair treatment, and the specific requirements outlined in various
FAR parts, contractors can significantly enhance their chances of success.

Remember that the FAR is a dynamic document, and staying current with its changes is an ongoing
commitment. Implementing robust compliance strategies, investing in continuous learning, and leveraging
resources like this Federal Acquisition Regulation cheat sheet will empower your organization to navigate
the federal marketplace with greater confidence and achieve sustained growth. Effective adherence to the
FAR not only ensures compliance but also builds a reputation for reliability and professionalism, paving the
way for a successful and rewarding career in federal contracting.

Frequently Asked Questions

What are the key sections of the FAR that a new government contractor
should prioritize understanding on a cheat sheet?
A new contractor should focus on FAR Part 1 (Applicability), Part 13 (Simplified Acquisition Procedures),
Part 15 (Contracting by Negotiation), Part 31 (Contract Cost Principles and Procedures), and Part 42
(Contract Administration and Audit Services). These cover the fundamental aspects of how government
contracts are awarded, managed, and priced.

How can a FAR cheat sheet help in understanding different contract
types and their implications?
A FAR cheat sheet can succinctly explain the characteristics of various contract types (e.g., fixed-price, cost-
reimbursement, time and materials) and their associated risks and benefits. This helps contractors choose the
most appropriate type for their situation and understand the pricing and payment structures involved.

What are the common FAR clauses that are critical for contractors to be
aware of, and how might a cheat sheet highlight them?
A cheat sheet would likely highlight essential clauses such as FAR 52.212-4 (Contract Terms and
Conditions—Commercial Items), FAR 52.212-5 (Contract Terms and Conditions Required to Implement
Statutes or Executive Orders—Commercial Items), the Truth in Negotiations Act (TINA) clauses, and



clauses related to small business subcontracting. These clauses dictate key responsibilities and compliance
requirements.

In the context of a FAR cheat sheet, what is the significance of 'small
business concerns' and related provisions?
A FAR cheat sheet would emphasize provisions related to small business concerns, such as small business
subcontracting plans (FAR 19.7), set-asides for small businesses, and socioeconomic programs. Understanding
these is crucial for small businesses to leverage opportunities and for larger businesses to meet their
subcontracting goals.

How can a FAR cheat sheet assist in navigating the bid protest process?
While not a substitute for legal counsel, a FAR cheat sheet can provide an overview of the bid protest
process, including timelines, grounds for protest, and the role of agencies and oversight bodies like the
Government Accountability Office (GAO). This helps contractors understand their rights and the general
procedures if they believe a solicitation or award was improper.

Additional Resources
Here are 9 book titles related to federal acquisition regulation (FAR) cheat sheets, with descriptions:

1. _Navigating the FAR: A Practical Guide_
This book serves as an accessible introduction to the complex world of federal contracting. It breaks down
the FAR into understandable sections, offering practical advice and actionable steps for contractors and
government personnel. Readers will find clear explanations of key concepts and processes essential for
successful procurement.

2. _FAR Quick Reference: Essential Clauses and Concepts_
Designed as a go-to resource, this title provides a concise overview of the most frequently encountered
FAR clauses and regulations. It prioritizes clarity and ease of use, making it ideal for professionals who need
to quickly reference critical information. The book highlights key definitions and requirements to
streamline the acquisition process.

3. _The Contractor's FAR Handbook: Simplified Compliance_
This handbook specifically targets contractors, offering a simplified approach to understanding and
complying with FAR requirements. It translates dense legal language into practical guidance, focusing on
what contractors need to know to bid, win, and manage federal contracts. Expect straightforward advice on
common challenges and best practices.

4. _Federal Procurement Essentials: A Cheat Sheet Approach_
Embracing the concept of a cheat sheet, this book distills the FAR into its most vital components. It focuses



on providing quick answers and summaries for critical aspects of federal acquisition. The format is designed
for rapid learning and on-the-spot reference, making it invaluable for busy professionals.

5. _Decoding the FAR: A Summary for Government Officials_
This resource is tailored for government contracting officers and program managers, offering a streamlined
understanding of the FAR. It emphasizes the principles behind regulations and provides concise summaries
of key procedures. The aim is to enhance efficiency and ensure compliance within government agencies.

6. _FAR Fundamentals: Key Principles for Beginners_
As the name suggests, this book lays out the fundamental principles of the FAR for those new to federal
contracting. It offers a foundational understanding of the regulatory framework, its purpose, and its impact
on the acquisition lifecycle. This title is perfect for individuals seeking a solid grasp of the basics.

7. _Contract Award Strategies: Leveraging the FAR_
This book explores how to effectively use the FAR to develop winning contract award strategies. It delves
into the nuances of solicitation analysis, proposal preparation, and evaluation processes. Readers will learn
how to interpret FAR requirements to their advantage and navigate competitive landscapes.

8. _FAR Compliance Checklist: Ensuring Regulatory Adherence_
This title provides a practical checklist-style guide to ensure compliance with FAR regulations. It covers
critical areas such as solicitations, contract administration, and reporting. The systematic approach helps
organizations identify and address potential compliance gaps.

9. _The Government Contracting Almanac: FAR Highlights_
Positioned as an almanac, this book offers a collection of key FAR highlights and relevant updates. It serves
as a valuable reference for staying informed about the ever-evolving landscape of federal procurement. The
title focuses on providing readily accessible summaries of important FAR provisions.
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